Name
Campus:
1234 Main St.
New York, NY 12345
111-222-3333

Permanent:
123 Main Street

Hometown, TX 12345

777-888-9999

objective:
To obtain a sales representative position with a medical company.
summary:
•
Big, important accomplishments.


•
Internship

•
Selling experiences headline

•
Clinical headline
education:
Bachelor of Business Administration in Marketing, May 2003

Name of University

GPA if it is 3.0 or higher, bold it if 3.5 or up.

Courses taken included:


Sales Management
Marketing Simulation Practicum


Professional Selling
Marketing Channel Management


International Marketing
Promotion Management

Logistics Management
Marketing and Consumer Issues

experience:
Chronological List, Date begun to date ended

Location, State – Territory covered (if app.)
· Awards you won in bold.
· New line for each award or high level accomplishment
· Put sales growth and bold the percentages (Grew territory 25% in 6 months)
· Activities responsible for here

· Here

· Here

· Special training you received, etc.


Chronological List, Date begun to date ended


Location, State – Territory covered (if app.)
· Awards you won in bold.
· New line for each award or high level accomplishment
· Put sales growth and bold the percentages (Grew territory 25% in 6 months)
· Activities responsible for here

clinical:
List some clinical accomplishments here, See Vendesi Group Section 201
